Grow your practice.

High growth. Low cost.
If you are like most solo and small firms, growing your
practice feels like a daunting challenge. How do you

“The world as we have created it is a
process of our thinking. It cannot be
changed without changing our thinking.”
–Albert Einstein

identify and acquire the right kinds of clients, provide the
services those clients need in a way that adds value, and
ensure prompt payment? On top of that, in order for your
firm to thrive, you need to grow profits.
Luckily, there’s a solution—Clio.

Visit clio.com to start your free trial today.

The Solution

The Problem
Limited demand means you need to work smarter.

Client matters come first.

Demand for legal services only grew modestly in 2014 (0.5% growth) after years
of flat to slightly negative growth.

Organize all of your information by matter—contacts,
meetings, tasks, expenses, notes, and documents
specific to that case.

Effortlessly generate bills.
Quickly generating a bill—generate professional looking
invoices for an entire month’s worth of clients with the
click of a button.
Source: Georgetown Law’s 2015 Report on the State of the Legal Market

Develop stronger client relationships.

Focus wins everytime.
Law firms identified the three most positive factors affecting their firms’ more
recent performance for winning new business.

Impress your clients and stand apart from the
competition—communicate and exchange key
documents, dates, tasks, and communications from any
device, wherever you are.

their values (45%)
becoming more efficient (43%)
growing niche areas (38%)

Unclutter your universe.
Stay on top of tasks so nothing falls through the cracks—
track critical deadlines, monitor and assign team tasks,
and ensure that work is efficiently tracked and billed.

Source: Joint study by Thomson Reuters and Association of Legal Administrators

Results? Superior client relationships. Increased productivity. Continuous GROWTH.
Visit clio.com to start your free trial today.

